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1979, decreased in 1980 and remained constant from that year
onwards (Section-D, Table 4.4). Sales expenses / net sales
fluctuated between 0.03 and 0.06 but interest to net sales
showed a decreasing trend (Section-E, Table 4,4). The firm's
ability to control expenses resulted in minimising its losses
upto 1979, increasing its positive earnings afterwards upto 1981
and there was again a fall in its earnings in 1982 (Table 4.5).

Seme of the expense ratios of the Firm-YIII (Section-A
to D, Table 4.10) indicated wide fluctuations. Therefore, in
order to know the trend the semi-average was taken which
denoted a steeply increasing trend for the above ratios viz.,
total expenses to net sales, cost of goods sold to net sales,
macufacturicg expenses to net sales, administrative expenses to
net sales, sales expenses to net sales and interest to net sales
ratios showed an increasing trend except for 1979. All this
resulted in negative earnings on sales except for 1979 (Section-B
(ii), Table 4J1). Thus in 1981 per. every unit of sales, losses
were J.56.

As there were violent fluctuations in the data, the semi-
average method was applied for ascertaining the trends for
Finn-IX which iudicated a falling trend in expenses / net sales
and even for manufacturing expenses / net sales but a slight
increase in the ratio of cost of goods sold/net sales (Section-A,
B and C, Table 4.10). This implied an increase in the cost of
raw-materials. Administrative expenses to net sales fluctuated
within the limited range of 0.09 and 0.12 (Section-D, Table 4.10),
sales expenses to net sales was zero for 1978, increased to 0.03
in 1979 and to 0.07 in J980 and finally decreased to 0.01 in
19&2 (Section-E, Table 4.10). Interest/net sales remained
constant at 0.16 from 1980 onwards (Section-F, Table 4.10).
Still, the firm could net cover all expenses (Section-A (ii),
Table 4.1J).

The ratio of tot^l expea&es/iaet sales, for Firm-X revealed
a falling tirend but suddenly became -5.00 in 1981 when sales
were negative i.e., no sales but sales returns* were there in

The negative sales <juaniity refers to the returns of sales. It means
that the firm had received returns out of the sales of preceding year(s).
This Is possi&Je whea credit sales are done by the firm. All such sales
ietnrns(Eieturras Inwards) ace iadicated by negative not&tioa i.e., minus.